HOW TO GET THE
BANKS TO SAY “YES!”



1st Febuary 2016

Injecting new life
into a business
that is ready to
grow is an exciting
prospect for any
entrepreneur.

Time to recruit some more staff
perhaps, or move in to some
shiny new premises?
Maybe it feels like just the right
moment to try a new innovative
marketing strategy, or a fresh line
of products? The trouble is, all
the best plans cost money. And
everyone knows the banks have
given up on lending cash to small
businesses, right? Haven’t they all
shut their doors and become the
banks that like to say ‘No’? Well
the good news for companies
is that they are apparently
increasingly likely to say ‘Yes’.

Easy money?
According to business experts
- and official Bank of England
statistics - the banks are
increasingly likely to provide you
with the financial help you need.
And knowing how to appeal to
the generous side of your chosen
bank is key to getting some credit
where credit is due, and allowing
you to invest in your growing
business in 2016 and beyond.
Businessman Rob Perks explains
the recent change in banks’
attitude to lending. He said: ‘For a
while, banks would only lend to
businesses that didn’t really need
the money.’
‘But the situation has eased. There
are ways of accessing the money
that banks have to lend.’
Mr Perks, Chief Executive at
Inspire, who runs the Swindon
and Wiltshire Growth Hub,
continued: ‘You just need to
present them with a strong
proposition to get the loans.’
‘Traditional financing is available,
and easier to get than you think.’

“

80% of businesses
that applied for
finance in the past 18
months were given
the go-ahead.
THE BBA

“

You need to put together an
innovative and convincing
application for a loan. Banks
are then much more likely
to say yes.
Rob Perks
SWGH

If you apply for a
loan, and you can
make the bank
feel comfortable
parting with their
cash, then you
are much more
likely to get what
you need for your
business.

Making the cash flow
One man who agrees with this
analysis is former high street
banker Dan Smith, now co-owner
of South West Business Finance,
a company which advises
businesses of all sizes on how
to secure the money they need,
from a range of sources.
Mr Smith, who used to work for
Lloyds Bank, says high street
banks are now “definitely more
open for business than they were
five or six years ago. It’s all about
limiting the number of questions
a potential lender might have
after they’ve read your proposal,’
he said.

Dan Smith
South West
Business Finance

‘If you can answer all their
questions, they are much more
likely to say yes.’
Mr Smith, and his business
partner Steve Barrett - formerly
with HSBC - have over four
decades of experience in banking
between them, so bring a solid
understanding of what the man
or woman on the lending side of
the desk might be thinking.
As credit brokers, they have
successfully held the hands of a
vast range of clients from a gym
owner in Swindon to a bacon
producer in rural Wiltshire.
Mr Smith was a guest speaker
at the Swindon and Wiltshire
Growth Hub’s 2016 event,
‘Enterprise. Inspire. Grow’ in
Devizes.

He commented before the
conference: ‘We try to take
the confusion out of a loan
application.
‘If you apply for a loan, and
you can make the bank feel
comfortable parting with their
cash, then you are much more
likely to get what you need for
your business.’
‘We had a client last week, who
had gone to her local bank, failed
to get a loan, and had no idea
why. She was just confused.’
‘We went back to the bank
later, after assisting her with her
application, and are very hopeful
of success. Our job is to take away
the confusion.’
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Banking on business
The encouraging signs began to appear
over the last 12 months, with figures
from the Bank of England showing that
net lending from banks to small and
medium sized enterprises (SMEs) rose by
more than £600million at the beginning
of 2015.
According to Bank of England figures,
small and medium-sized businesses
received over £1.1billion in net lending
from January to the end of June last
year.
Irene Graham, of the British Bankers’
Association, said at the time: ‘These new
figures underline that banks are helping
smaller businesses do what they do best
– drive economic growth and create
jobs.’

The BBA said its figures showed that
almost eight out of ten businesses
that applied for finance in the past 18
months were given the go-ahead.
The Government’s Funding for Lending
Scheme (FLS), launched in 2012 to
incentivise extra lending, was extended
by two years to 2018.
The scheme was also re-targeted to
encourage bank lending to small firms
- which has since grown.
A spokesperson for the British Bankers’
Association said at the time of the
extension: ‘The latest figures show
that banks are helping SMEs to drive
economic growth and create jobs.’

“

‘ Borrowers should feel
confident about applying
to their bank for finance.’

Bringing home the bacon
One beneficiary of the willingness to lend
in Wiltshire was Chris Taylor of Wiltshire
Bacon, who recently needed a £20,000
cash injection to buy machinery and
new storage facilities to meet soaring
demand. Mr Taylor sought the advice
of the business experts at Swindon and
Wiltshire Growth Hub on different ways
to source the money.
He said of the Hub’s team:
‘They’re very good at pointing
you in the right direction and
they understand how the
banks work.’
‘The finance is out there but
you need to understand the
process from the bank’s point
of view. For them it’s all about
risk.’

CHRIS TAYLOR
WILTSHIRE BACON
If you can show
them confidently
that your business is
working and worthy
of investment, you’ve
got a good chance of
getting the money

In two years Wiltshire Bacon have
gone from supplying just over two
tonnes of bacon a month, to over 44 tonnes a
month, employing 11 members of staff.
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Investing in growth
Hoping to provide even more jobs in the county are a
pair of women who dreamt of expanding their successful
children’s nursery in Wiltshire, and have persuaded a high
street bank to help them buy a new premises.
The duo, who are still finalising the confidential deal, were also
assisted by the Swindon and Wiltshire Growth Hub (formerly
known as Wiltshire Business Hub) when they needed the money,
which they secured. One of the duo, said: ‘Asking for the loan
was actually exciting! We were advised by Swindon and Wiltshire
Growth Hub on what we needed to show the bank.’
She added: ‘It would have been tricky without them to guide
us, but it turned out the bank was only too happy to help. They
were keen to invest in a successful business.’

“They advised us on the
preparation and provision of
our accounts, and it was a really
positive experience, collecting
and presenting evidence of
what we had achieved over
the past two years.”

Swindon and Wiltshire
Growth Hub
How we can help you
The Swindon and Wiltshire Growth Hub
provides publicly funded, local, unrivalled
and unique 360 degree service to
enhance your business.
If you are looking to improve productivity
and efficiency, increase sales and
identify new channels to market, find
new premises, develop your employees,
or capitalise on the benefits our new
digital world has to offer, then why not

take advantage of this support, as these
businesses have done, and directly tap
into the Swindon and Wiltshire Growth
Hub?
Contact us to secure up to £1,000 worth
of Business Support and take advantage
of this unique network of support. Extra
funds are available now for use through
to April 2016.
The Hub has an outstanding track
record of success providing impartial,

confidential business support without
obligation and opening the door to many
ways to develop your business!
Visit www.wiltshirebusinesshub.co.uk,
or call us on 01225 402 096 to arrange a
meeting and find out how we
can help.

